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Abstract

The study discusses the impact that the

Covid-19 pandemic has on consumer
behavior and elaborates on the consequences
of this disruption on corporate marketing
strategies.  Modifications to  pandemic
marketing strategies are essential for
companies around
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the world. With the increasing use of digital
media, a future trend in the post Covid-19
period is expected to be the emergence of a
Shopstreaming.
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BJIMJAHUETO HA KOBHU/ - 19 BP3 MAPKETHHI'OT

Ancrpaxr

Bo crynujata ce auckytupa 3a BIMjaHHUETO
mro mnanaemujata KoBua-19 ro uma Bp3
OJIHECYBAaWKETO Ha IIOTPOLIYBAYUTE M CE
enabopupaar  MOCIEAULUTE oJl 0Ba
HapyllyBamkbe BP3 KOMIIAHUCKUTE MapKETHHT
cTpareruv. MoaupukanuuTe Ha MapKETHHT
CTpaTeTUUTE BO BpEME Ha MaHJeMHUja ce 01

CYIITUHCKO 3Hayeme 3a KOMIIAHUUTE HH3
uenuot ceeT. Co 3rojieMyBame Ha ynorpedara
Ha JIMTUTAJIHUTE MEIUYMHU C€ OYEeKyBa HJEH
TpeH Bo noct Kosua-19 nepuonor ga 6une
1ojaBara Ha BUPTYyeJHa IPOAABHULIA.

Kayuynun 360poBu: Mapkerunr, Kosupa-19,
Exonomcka KpH3a, OnunecyBame Ha
MOTpOLTyBaunTe, MapKETUHT CTPaTETHH.
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BoBep

KoBua-19 nangemujata HarpaBu rojgeMu
OPOMEHU  BO  JKMBOTHHOT  CTHJI  Ha
NOTPOILIYBAUYUTE  LIMPYM  CBETOT,  IITO
BEpPOjaTHO K€ OCTaHaT HW TIO0 HEJ3UHOTO
3aBplIyBame. 3a Ja T0 OApXKaT HUBOTO Ha
BpabOTEHOCT, KOMIIAHWHWTE MOpa Ja ja
OrpaHMyaT HAacTaHaTaTa LITETa KOJIKY IITO €
MOJKHO TOBEKE, CO MOMOII Ha MapKETUHTOT,
KaKo eJ{Ha OJ] OCHOBHUTE aJlaTKU 3a paboTa Ha
kommnanujaTa. OBa € HajA0OpUOT HAYUH 32 /13

[IpomeHa Ha OAHeCyBakbeTO HA
NOTPOLIyBaYMTE BO BpeMe Ha
naHJeMuja

[Tannemujara BIujac Ha CHTE ACHEKTH O]
oJlHECyBameTo Ha Jjyfero. HoBonactanatute
NPOMEHH Kako, (PU3MUYKOTO IHCTaHIHpAmbE,
HOCEHETO  MacKd, OIpaHU4YyBameTo  Ha
naTyBamara, J0BEJoa JI0 MoMal (PU3NYKU
KOHTAaKT CO ILTO J10j/1€ O OCOBPEMEHYBAE BO
HAYMHOT Ha Ta3apeme, KaKO U AUTUTAIH3aIH]ja
BO 0aHKapCTBOTO.

VYnorpebara Ha MapKETUHIOT 3a BpeMe Ha
nangemujatra co KoBua-19 m exkoHomckaTa
KpH3a KOja HacTaHa MOKaKyBa CIMYHOCTH CO
HAYMHOT Ha KOj MAPKETHHIOT € CIPOBEJIEH 3a
BpeME Ha JpYyruTe €eKOHOMCKH KpH3H.
Dekimpe, u Deleersnyder ru cymupaat
HajpesIeBaHTHUTE CTYyAUU 3a €(QEeKTHBHOCTA
Ha MapKETUHT HallOpUTE 3a BpeMe Ha MajI0BU
u  mpecpri.'® OBme kpusu  uMaar
KApakTEPUCTUKM KOMU C€ pa3iIuKyBaaT O]
OHME IITO c€ MOBp3aHU co peuecuja. [lagor
Ha TMIOTPOLIyBayKaTa KakKo pe3yiaTaT Ha

16 Dekimpe, M. G., & Deleersnyder, B. Business cycle
research in marketing: A review and a research agenda.
Journal of the Academy of Marketing Science, 46(1), 31-58,
2018.

I'M 3aJ0BOJIyBaaT OCHOBHHMTE NOTpeOM Ha
[IOTPOILYBAYUTE.

Bo oBaa crynuja 3a Baujanuero Ha KoBua-
19 Bp3 MapKETUHIOT, c€ AUCKYTUpPA 32 TOA KaKO
KOMITAaHUUTE MOXKAT Jia ja IpuiIarojar cBojara
MapKEeTUHT CTpaTervja BO BpeMe Ha KpH3a Bp3
OCHOBa Ha pasriefaHa aureparypa. Ilpso, ce
pasrienyBaar e(eKkTUTe IITO MaHIEeMHjaTa TH
IpeIU3BUKa Bp3 OJITHECYBAHETO Ha
norpouryBauute. Iloroa, ce emabopupaar
HOCIAEIUIMTE OJf OBa HapyllyBame Bp3
MApKCTHUHT CTPATCTUUTC HA KOMITAHHUUTC.

HaMaJieHaTa JIoBepOa W TOHUCKHUTE MPUXOIU
JIOBEyBaaT JI0 IPOMEHA Ha MOTPOIIyBavKaTa
momMery  KaTeropuuTe Ha  MPOU3BOJHU.
[ToTpornryBaunte ce coouyBaar co MpPEAU3BUK
Ja Td  TPOIEHAT  CBOUTE  JKUBOTHHU
MPUOPHUTETH, IITO MOXE Ja JOBEJC IO HOBH
BPEIHOCTH M KPUTEpUYMH 3a Tpouewme. Bo
oBoj nornen, Hoekstra u Leeflang!’ ru
JTUCKYTHpaaT pa3InIHUTE Mera TPEHIOBH

ko TM  uneHtudukyBa  Euromonitor
International'®, 3aGenmexyBajku  3romemen
(hoKyc  KOH  CEMEJCTBOTO,  3/ApaBjeTo,

3aeIHUIATA W JAWTUTAU3alKjaTa BO OBOJ
nepuon. Tue npedpuHupaar TakaHaApEeUCHH
,[TOBpP3aHU"* [IOTPOILIYBAYH, Kazje 51
MOTPOIIIYBAYUTE U JIEJIOBHUTE CYOjeKTH
MOKaXXyBaaT IMOCHJIHA E€MOIIMH W BPCKH BO
moTparara mo crabuiIHOCT U BpeaHocT. OBae
€ TMOoBaXHa OJ Kora W Jga Owuio,
TUTUTaIU3aIMjaTa, Koja 1aBa HacoKa KOH Toa

17 Hoekstra, J., Leeflang, P. Marketing in the era of
COVID-19, Italian Journal of Marketing, 2020:249-260,
2020.

18 Euromonitor International. (2020a). How is COVID-19
affecting the top 10 global consumer trends 2020? 2020.

Ocma Med2ynapodHa HayyHa koHghepenyuja - I/IOBAJ/IHH TPEH/JOBH - 2021
Eight International scientific conference - GLOBAL WORLD TRENDS IN 2021

99



MakedoHcko me2yHapodHo HayyHo chucaHue , MAPKETHHI“ Bp.13
Macedonian international Journal of “MARKETING” No. 13

Kako TMOTpOoIIyBaynTe, pabOTOAABUUTE U
BpabOTEHUTE MOXAaT Ja NpoAOoKaT Ja
paboTar u BO UIHHHA. Y CIyruTe Kako Z0om
n Google Meet ce mokaxyBaaT Kako
HEOIXOAHM 3a paboTa BO MHOTY CHTYalluH,
MaKo JIocera Kako Jia He 6eBMe CBECHH 3a TOa.
[ToTpouryBaunte BO BaKBU KPU3U MpUjlaBaaT
MOoroJieMa BpPeIHOCT Ha BPCKUTE CO CUTYpHH,
4ecT0 BaXKHU M J00po TMO3HATH OpeHI0BU
KaKo LITO Ce Ha MPHUMEpP, CBETCKH IO3HATUTE
UKEA, Ju3au, wm, nak, Buramnnka,
Ankamousa, Kaj Hac. 3IpaBUOT HA4YWH Ha
KUBOT W 3/IpaBUTE HABUKU BHATPE M HAJIBOP
O]l IOMOT CTaHyBaaT C¢ MOBAXXHU U CE MPaBU
MMOAKTHBEH mpucTtan KoH BenaHec (Wellness).
Kako pesynrar na KoBua-19 u HeroBute
€KOHOMCKH TIOCJICIHIIHN, 3a0eIeKaHo € JeKa
cpeqHaTa U MOHMCKAaTa €KOHOMCKa Kilaca ce
Ooopar na ja 3agp)kaT cBOjaTa CKOHOMCKa
MO3UIMja ¥ HAYMH HA KUBOT, a COLMJATHOTO
JTUCTAaHLIMpame JOBEIE U J0 IMPOMEHA BO
HAYMHOT Ha KyIyBame, KOe cera BO
[IOTOJIEMUTE JPKaBU U TIPaJOBH, IMPETEKHO
ce oxBuBa npeky Murepuer. Kako pesynrar
Ha OBa, OHJIAJH TPOJABHUIMTE JI0’KWBYBAaT
OTPOMHO  3rOJIEMyBak€ Ha  IPOMETOT.
OuekyBamara ce JeKa TOJleM Jel Of
MOTPOIlyBaUUTE K€  MaszapaT  MpeKy
WuTepHer, a ke ce 3rojieMd ¥ NPOLEHTOT Ha
KyIyBame Ha TOBEKE JIOKAIHO MpPOH3BEIeHA
xpana. MHcrpaxyBamero Ha Euromonitor
International mokaxyBa M neka JyfeTo ce
MIPE3aCUTEHHU O] KUBOT BO TOJIEMU TPaZOBU
KaJie Tpeba /1a ce OJp>KU COollMjaHa IUCTaHIa
BO TIAPKOBH, aBEHUHW, TPTOBCKH VIIUIIH,
IJIaKd, Ma JAypd W BO IIyMa, KOU Ce
HEJIOBOJIHM 32 CUTE U KaKO pe3yJTaT Ha Toa,
Ce O4YeKyBa IIPOMEHa Ha MeECTOTO Ha
KUBEEHE, T.e. Ipeceada BO CPEIHO TOJEMH
rpajgoBu. JleHec, MOTPOIIyBaYyUTe KpeupaaT
HOBU MOJIEIM Ha OJIHECyBame, Nnpudakajku
TH TUTUTATHUTE aJaTKyu KOW TU 3aMariyBaar
JUHUUTE Tomery paloTara, HAYMHOT Ha

KUBOT M COIMjaJIHATAa MHTEepaknuja. Tue ce
MHOTY TIOMYBCTBHTCIHH Ha IICHHTE W
MOMaJKy C€ OJUIydyBaaT 3a KyIlyBame Ha
Tpajun no6pa.’®

Moaudukanuu Ha MApKETHHT
cTpaTeruure Bo Bpeme Ha KoBua-
19

Bo cekoja ekoHOMCKA KpU3a, MapKETEPUTE
Cce Haoraar BO HEMO3HATa CHUTyalldja Kora
rmoaraatr oj IMOTPEOWTE HAa IMOTPOILIYBAYHTE,
OWJIejKM CHUTE EKOHOMCKHU KPHU3U HE CE WCTH.

Bo o0Boj mepmon, npuopuTeTHTE Ha
MIOTPOLIYBAa4YUTE C€ peayuupaHu. Tue ro
HamaiyBaaT cBoeto Tpomeme. Co Toa
npogaxbara MmoyHyBa Ja  omafa, a

KOMIIAHUUTE Ja TH KpaTaT TPOUIOLHUTE,
HajyecTo 3a MapkeTuHr. Mako e mynpo na ce
orpaHuyar TPOLIOLIUTE, Cemnax,
HETIO/IPKYBAHETO Ha oTnpeeIeH!
KOMITAaHUCKU OpEHJIOBU MOXKE Jia JOBEAE [0
HUBHO 3arpo3yBamkEe Ha MOJIO0NT POK.

Moaudukanunure Ha MapKETUHT
CTpaTeruuTe BO BpPEME Ha MaHJEeMHja CE O]
CYIITMHCKO 3HA4YeH€ 3a KOMIIAHWMTE HU3
nenmor  cBer.  Kommanuure 1npBO  TH
IIPWJIaroyBaaT CBOMUTE LIEJU MU 3allOYHyBaat
WHULMjaTUBU JU33JHUpPAHU Ja TpUIOHEecaT
BO cmpaByBameTo co KoBua-19. Taksute
aKTUBHOCTH C€ HMEHYBaaT KaKO ,,HAMEHET
MapKeTUHT U JEMOHCTPHPAAT KOMIIaHMCKa
OMILITECTBEHAa OATroBOpHOCT. McTpaxkyBamara
MIOKaXXyBaaT JE€Ka BAaKBUTE AKTHMBHOCTU Ha
KOMIITAHUUTE MPEAU3BUKYBAaaT MO3UTHUBHHU
€MOILMM Kaj TMOTPOLIyBaYUTE U IOT0JIEMHU
HaMmepu 3a kynyBawe. Ha mnpumep, Koxka-

19 Deleersnyder, Barbara, Marnik G Dekimpe, Jan-Benedict
E M Steenkamp, and Peter S H Leeflang. The role of
national culture in advertising’s sensitivity to business
cycles: An investigation across continents, Journal of
Marketing Research, 46 (5), 623-36, 2007.
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Kona nonwmpame 120 MunvoHu aponapu 3a
6op6a mpotuB KoBua-19 m mpuBpemeHo U
3ampe CBOUTE KOMEpIHMjaTHH aKTHBHOCTH.?C
Hupea nonupame 50 munuonu, a dejcOyk
100 munmonu fomapu.?! On moueTokoT Ha
KpHu3aTa, BKYIIHUTE JOHAIMK Ha BuramuHka
BO pa3IMYHH CEKTOpH ja HaJIMHHYyBaatr
BpeIHOCTA O 6 MUWJIMOHHU JCHAPH.

Bo oBa Bpeme Ha Kpu3a, MapKETHHT
eKCIepTHUTE IIpernopadyBaar, KOMIIAHUUTE Jia ja
NPEUCHHTAaT IeflaTa MPOU3BOACTBEHA JINHU]A.
Hexou npousBoau, MoxeOu U ke ce Tpruar oj
KOMITAaHUCKOTO MOPT(OIHO, APYTH K€ MOHYAAT
norojemMa  (YHKIMOHAJIHOCT  WIM, MaK,
MIOCTHOCTABEH MOJIe co noMasa
(YHKLMOHAIHOCT LITO K€ MpPUBJICUE KYIyBauu
Ko mpedepupaar TMOHHCKA IIeHa  HA
npou3Bo0T. McTpakyBamaTa mokakaa Jieka e
NaMETHO /Ia C€ MHBECTHpPA BO HCTPAXyBambe,
pa3BOj U MHOBAllUM BO BAaKBO BpeMeE HE CaMo
BO CMHCJa Ha MPOU3BOAM, HO U BO HOBH
(MOTEHIMjaIHO KOMIUIEMEHTApHH) YCIYTH U
nporecy, Kako, Ha TpuMep  JocTaBa [0
noma.??. MHOTy KOMMAHUM Da3BUja OIJIHUHH
UJed HAJABOpP OJ BOOOMYACHOTO KOW TH
peneduHupaar HuUBHUTE Moprdonuja. Taxa,
DSM  npousBoauten Ha  IUIACTUKA U
npexpaHOeHU MpPOU3BO/AU, Cera IMPOU3BENyBa
MacKM 3a 3allTUTa Ha JMIE, HCTO KaKo H
Auping, mnpousBoauTen Ha aymenu. Bo
Wranuja, TOMOBUTE 3a BEIUTAYKH CHEr Ce€
IPEHAMEHETH KakKO AaepoCOJHM MAallMHU 32
nesuHdeknuja. [lokpaj Toa, BO BakBO BpeMme,
MHOTY OJJIeJIN 3a HUCTPaxyBambe M pPa3BOj
uMaaT MOXKHOCT Ja paboTar Ha HOBH
Opou3BOaM 0€3 TNPEeKyMEpHH BPEMEHCKU

2 https://www.coca-colahellenic.com/en/covid-19/latest-
covid-19-news, (29.03.2021).
2 https://www.facebook.com/journalismproject/coronavirus-
update-news-industry-support, (29.03.2021).
22 gGrinivasan, R., Lilien, G. L., & Sridhar, S. Should
firms spend more on research and development and
advertising during recessions? Journal of Marketing,
75(3), 49-65, 2011.

OorpaHvuyBamba U CO IOr0JIEMa KpPEaTUBHOCT.
OBa 0co0eHO ce oiHeCyBa HAa KOMIIAHUHUTE KOU
MOMAJIKy C€ NOTNHpPaaT Ha KamaluTeTOT 3a
UCTPaXXyBame U Pa3Boj.

3a Bpeme Ha kpuzara KoBun-19,
MapKETHHIOT CE€ COOYYBa CO T'OJIEM IPEIN3BUK:
MTO Ja ce TMpaBd 3a Ja ce JOocTaBar
MIPOU3BOIUTE 10 KynyBauuTe?
Huctpulyuujata € OrpaHu4eHa W MHOTY
MaJONpOJaXKHU  CHUHUHMPU THU  3aTBOpAT
Bpatute. McrpaxyBamaTa MOKaXyBaaT JeKa
KOMIIaHUUTE KO MIpUMEHYBaaT
NOBEKEKaHAJHAa CTpaTeruja BO KOja TH
KOMOMHHpaaT OQuiajH U MPEKHUTE KaHAIH,
uMaaT nonodpu nepdopmancu.?® Komnanuure
Tpeba Ja 'y mpuiaroayBaaT MHTEPAKLUUUTE HA
BpaOOTEHUTE ¥ KyllyBauuTe W Ja ja
rapaHTUpaaT  HHMBHara  0e30emIHOCT O]
KopoHaBHupycoT. OBaa TaHIEMHja HCTO TakKa
yKaXka U Ha TOa KOJIKY KOMIIAHUUTE CE 3aBUCHU
Ol CBETCKHOT Ta3ap, Kako, Ha MpHUMED,
HEMOXKHOCTa O] JUCTpUOyIMja Ha MHOTY
CYpOBHHH,  MONYNPOU3BOAM M  TOTOBH
npousBogu on Kwuna. OBa mnpenusBuka u
CKpaTyBame Ha CHHIIUPHUTE 3a CHaOAyBame Ha
MHOT'y na3apu. Bo BakBo Bpeme, morpeOHO €
Jla ce MPEUCHUTaaT W JIa Ce OCMHUCIAT HOBH
HAUMHM Ha YyIOpaByBamke CO TJIO0ATHUTE
CHHUMpH Ha cHaOayBame. [loTpebHo e
JIOTIOJTHUTEITHO HCTPaXXyBame, OCMUCIYBaHe
MHOBAaTHBHHU pEILIEHHja 3a CIpaByBambe CO
HapylIyBakbeTO M BO KOHTEKCT Ha IOCT-
KoBun-19 mnepuomgor, ,HOBO HOpPMaJIHO™
rmoGaTHoO AETOBHO OMKPYKyBame. 2

23 Melis, K., Campo, K., Lamey, L., & Breugelmans, E.
A bigger slice of the multichannel Grocery Pie: When
does consumers’ online channel use expand retailers’
share of wallet? Journal of Retailing,92(3), 268-286,
2016.

24 The "New Normal": Rethinking Supply Chains during
and after COVID-19 Global Business Environment,
JOCTaITHO Ha
https://www.emeraldgrouppublishing.com/journal/ijpdl
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Bo mepuoxm Ha Kpusa, LeHara Kako
MapKETHUHI MHCTPYMEHT, MOpa /1a C€ KOPHUCTU
co roJemMo BHUMaHUeE, ounejku
YyBCTBUTEJIHOCTa Ha MOTPOILIYyBauUTE 32
IICHUTE C€ 3T0JIEMyBa BO BpeMe Ha MaHJeMHja.
Cremnenor 10 KOj ce 3rojieMyBa
YyBCTBUTEIHOCTa Ha IICHUTE 3aBUCH O]
pa3nnunu axtopu u Toa: Konky e yHukareH
npou3Bono1? Konky e BakeH MpOM3BOIOT 32
noTporryBaunte? WM nmanum kommaHujata ce
doKycHpa Ha MAacOBEH Ia3ap WIH Ha ,,HUIa*“?
bpennoBu kou ce ¢okycupaaT Ha MacoOBEH
mazap ¥ KOM C€ TIOMajKy YHHUKAaTHU ce
MOYYBCTBUTEIIHM Ha LIEHATa OTKOJKY IOBEKe
YHUKAaTHUTE OpEeHIO0BU KOM ce (OKycHpaaT Ha
HUIINTE. [MoTpomyBaunte ke ounar
HE3a/I0BOJIHM ako Tpeba jJa 1iakaar MOBEKe
0e3 UCTOBPEMEHO 3T0JIEMYBaE HA KBATUTETOT
Ha TIPOM3BOJIOT U / miM yciyrara.” Tlonymure
3a TMPUBPEMEHH TOMYCTH MOXKe Ja ce
MCKOPHUCTAT 3a Ja OATOBOpAT Ha 3rojieMeHara
YyBCTBUTEIHOCT Ha IieHHTe. Bo ciydaj Ha
IPOMOITUH,KOMIIAHUHTE Tpeba Aa TH MpoLeHaT
TaKTUKUTE, MEAMYMHUTE IITO TU KOPHUCTAT,
KOHTEKCTOT Ha MOPAaKUTE INTO CE€ IMpEeHEecyBa
NpeKy pa3HU KaHaIM W Ja ja Mpuiarojaatr
CBOjaTa MapKETUHT CTpaTeryja.

['enepanno riegano, nangemujara Kosua-
19 uMa ApacTUUHO HETAaTUBHO BIIMjaHHE BP3
MapKEeTUHI aKTUBHOCTUTE Ha TepeH. OBa Tu
OTBOPH BpaTUTE 3a pa3Boj Ha IUTMTAIHHOT
MapKeTUHI, CO IITO KOMIAHMMTE MOYHaa Ja
IIOCBETYBaaT IOBEKE BpeME€ U CpPEJICTBAa KOH
o0jaBu BO COLIMjaJTHUTE MeInyMH,
HCKOPHUCTYBAjKU TU 3a MOBP3YBamkE CO CBOUTE

m/new-normal-rethinking-supply-chains-during-and-
after-covid-19-global-business (24.03.2021).

25 Hunneman, A. The do’s and don’ts for marketing in a
recession. Bl Business Review, poctanHo Ha https
://www.bi.edu/resea rch/busin ess-revie w/artic
les/2020/05/the-dos-and-donts-for-marke ting-in-a-reces
sion/, 2020 (23.03.2021).

norpomryBaud. OBOj pa3Boj ja  cramBa
KOMIIaHWjaTa BO €JHAa CTpaTerucKa TOYKa Ha
NPECBPT: WIM KOMIIaHHjaTa K& MPOJOJIKH CO
ucTaTa CTpaTervja WIM ja  Iperno3HaBa
norpebara 3a HOBa cTpareruja. Kommanujara
Tpeba MOBTOPHO Jla C€ HaBpaTh U Ja THU
peBHIMpPA CBOMTE MAPKETHHIIKU MOJUTHUKA H
anatkn.?® Buyejku myreTo MOMHUHYBaaT moBeke
BpeMe Ha VIHTepHeT BO OBOj MEpHOI,
KOMIIAaHUUTE Tpeda Jla pa3MHCIyBaaT U 3a Toa
neka e-mams mapketuHrot, [1P oGjaBata mim
OMJI0 KaKOB THUIl HAa pPEeKJIaMUPAkbEe MOXKE J1a UM
3/10lc€ Ha MOTPOLIYBAYUTE HACKOPO, aKko BeO,
O®b wmm HWHcTrarpam cTpaHuIiata, Kako U
BUPTYEITHOTO ONKPY)XKYyBamke HE KM Jaaar
no0po  HMCKycTBO. Taka, KOMIAHMHMTE BO
rojemMa mepa Tpeba ga ru 300raTaT CBOUTE
COLIMjaTHU MeIUYyMU U BeO cTpaHHIATa CO
WHTEPECHU COJIP)KUHHU, WTpH, 3a0aBa,
BeOMHapy, 0OyKH 3a BPEIHOCTa M KBAJUTETOT
Ha TMIOHYACHHOT TPOHM3BOJA. MaKeTOHCKUTE
KOMIIaHUM, TaK, Tpeba na ce Qokycupaar
MOBEKE Ha pacT, a He Ha MpoAax0a u BO Bpeme
KOra MO30KOT Ha JYyfeTo € peceTupaH 3a
[EJIOCHO WTHOpUpame Ha BeO OaHepure
MIOCTaBeHH Ha TMOPTAJIUTE WM IOCTOjJaHUTE
peKIaMM KOM Cce I0jaByBaaT IpH npedapyBame
Ha OJ[pelicHa COApXKHUHA,  NpopWINTe Ha
COLIMjATHATE MEAWYMH 33 KOMITAHUCKHUTE
OpeHoBM Tpeba aa ce TIienaaT Kako CHUJIHA
JIOJITOpOYHA HMHBECTHUIIMja, KOja Ke JOoHece
NoBpaT MO H3BECHO BpeMme. MollHe Ba)XKHa
paboTa € ¥ WHBECTHpPAmETO BO OHJIAJH
IPO/IaBHUIM, KaKO W BUPTYyeIHa NPOJaBHHIA
BO KOja MOTPOLIYBAaYOT K€ MOXE Ja Ma3apu
BUPTYyeNTHO, BO JkuWBO. Rita Mateus on
Allmicroalgae, Benu ieka eieH 0/ HajBa)XKHUTE
TPEHJOBH BO epaTa Ha IIOCTIaHIEeMHUjaTa e
TOKMY Shopstreaming-Bupryenna
nponaBHuna. OBa ke BiIMjae Ha MPEKHOTO

% Kormep, ®., Kacimone, II. Xaouka. MeHayupame u
MapKeTHHT BO TypOyJIeHTHH BpeMmuma, Kamurtan Menna
I'poymn, 2009, ctp. 136.
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KYIyBamb€ BO PEATHO BPEME U Ha COIIHjaTHUTE
BPCKH. Shopstreaming-Bupryenna
poJaBHUIIA ce 00jacHYBa Kako ,,lIPOJIaBHUIIA
BO KOja BO JKMBO C€ Ta3apyBa, BO JKUBO MOXE
Ja ce BuAM WITO MMa BO Hea“. OBa HOBO
HCKYCTBO BO €-TproBHjaTa KOMOWHHpa 3a0aBa,
MHTEPAKTHUBHOCT W 3a€IHUILITBO 3a Ja CO3aJe
HEMTO INTO € HajOJUCKO 0 PeaTHOTO
na3apyBayuko HCKYCTBO. Couwmjanaure
MEIMyMH M €-TProBHjaTa Ke aKTHBHpaar
TOJIEMH JUTUTAIHA OPAaHOBU BO OJIHECYBAHETO
Ha MOTPOIITYBAYNTE, MHOTY IIOOP30 OTKOJIKY BO
nocieHUTe HeKonKy roguan.?’ TIpomomujara
NPEKy COIUjATHUTE MEAMYMH CTaHYBa €CH O]l
HajnoOpUTe HAYMHU 33 TOBP3YBamke CO
NOTPONIYBAUYUTE OWJIIEjKU TPaIUIMOHATHUTE
MapKETHHT CTPATETHH C€ HEYCIICITHU BO BaKOB
HIEPHO/IT.

bu Ouno HempaBegHO Ja ce Kaxe JcKa

JICHOBHTE  Ha  caeMuTe,  (DEeCTUBAIUTE,
KOHIIEPTUTE W CIOPTCKUTE HACTaHH BO
3aTBOpeHH o0OjekTn 3aBpumja. Ho, Tue

HajBEpOjaTHO HEMa Jia ce BpaTaT c¢ JOJeKa
KoBuna-19 nannemujata He ce CMUPH UITH HE ce
BOBeJIE BakluHA. JloToram HCKYCTBEHHOT
MapKETUHT C¢ YIITe K€ Urpa KiyyHa yJiora Bo
MaKeTOT aJaTKh 3a MapKeTUHI, HO BO
BUPTYEJIEH NPOCTOp. MHOTY KOMIIaHUU BeKe ja
pUjIarogayBaat cBojaTa pabota Ha
HOBOHacTaHatara cocrojoa. ,,OHa mTO TO
npaBUME € OTBOpamke Ha HOBa JUMEH3Hja,
UCKOPHUCTYBalkhe Ha AUTHUTAIHUTE IIATPOpMHU
3a J1a BJI€3€Te BO IOMOBUTE Ha MOTPOIIYBAUUTE
“, Benu M3BpmHuor nupekrop Ha ANA, Bon
Liodice. Hexou Beke ce BKiIy4dja BO OBaa
Hacoka Ha BUPTYEITHO McKycTBo. Ha mpumep,
Sarah Akram Skincare wuHyau BHpTyenHH

KOHCYJITAallUKM U YaCOBH 34 HEra Ha KO)KaTa.28

2 https://www.nutritioninsight.com/news/post-pandemic-
immunity-trends-experts-predict-boom-in-e-commerce-and-
healthy-eating.html (25.03.2021).
28 The New Reality, A guide to marketing in a post-COVID-
19 world, JIOCTAITHO Ha

MHory ¢uTHeC HMHCTPYKTOPH H Kaj Hac
OJpXKyBaaT OHJIAJH YacOBH 3a BexOame co
CBOMTE KIIMEHTH.

[Io 3aBpuryBameTo Ha MaHJIeMHjaTa U
BOCIIOCTaBYBAbETO Ha MHTEpaKIyja,
€MOLIMOHAJIHA T[pa3HUHA 3apaaud  JOJITHOT
MepHoji HAa JUCTAHIMPAE KE OCTaHe Kaj
ayfero. Co Toa, MOXHO € Jla C€ O4YeKyBa
MOTPOIIYBAYUTE /1a CTABaT IOT0JIEM aKLEHT Ha
BUPTYEIHUTE OJHOCH, a €O Toa M Ha
BUPTYEITHUTE HH(IyEHCEpH, KaKO HEUYOBEUKa
anTepHaTHBa Ha TpaJULIMOHAIIHUTE.
HamojyBann co Bemrauka WHTEIUTCHIN]a,
OBHE ,,IMYHOCTH C€ IIEIOCHO M3MHUCIIEHH, CO
AHVUMHPAHHU CIIMKUA CO3JaJEeHH O] JUTHTAIHU
YMETHHIIM. 3a KOMIIAHMHMTE OBa CO3/aBa
MOJKHOCT 32 3a3eMare Ha TOMHAKOB IPUCTAI
KOH UH(IIyeHCep MapKETUHTOT U PEBUIUPAE
Ha MapKETHHT CTPATETUUTE.

3aK/Iy4OK:

KoBun-19 mangemujata 3a MHOTY KpPaTKo
BpeMe JOoBelIe M0 TIJ00aTHU MPOMEHHU IITO
co3fazoa E€KOHOMCKM TEIIKOTUM U IO
IpeHaco4yMja BHUMAHHUETO Ha JIyleTo KOH
JKUBOTOT M 31paBjeTo. MHOI'y KOMIIAHUU THU
peBHIMpaa CBOUTE MAapKETUHI CTpaTeruu
HaMaJlyBajku TI'M HUBHUTE TpOIIOIU 3a
MapKeTUHT, a APYrH, Hak, rm (GoKycupaa KOH
JIOHALIUM U KOH 33jaKHYBamb€ Ha JUTUTATHHUTE
o0jaBy, 3a J1a ja 3aJ0BoJaT nobapyBaykaTa Ha
HUBHUTE [MOTPOIIYBaud OJl HOB HAauuWH Ha
KOMyHHMKalMja u mpopaxo6a. Ilannemujara
co3maze, BiAMjacmie W 3a0p3a  HEKOW O
HajroJieMUTe TPEHJOBM MMHATaTa TOJUHA,
HajaByBajku TM HOBUTE TPEHJIOBU WITO C€
ouekyBa na ocraBaT mnedar Bo 2021 roauHa.
Taka, oBaa ronrHa KOMIaHUUTE OW Tpedaso 1a
HE ce MeplUenupaar oJf NOTPOLIYyBAUYUTE CaMO

https://www.ana.net/content/show/id/new-reality-post-covid,
(22.03.2021).
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KaKo JICJIOBHH CYOjeKTH BOJAEHU O HPOQUT,
TYKYy KaKO MOMarareiu 3a MpeoOJIMKyBambe Ha
CBETOT KOH 1o00po. Tue Bkiyunja HanpeaHu
3PaBCTBEHH MEpPKH, OBO3MOXKYBajKM WM Ha
NOTpOIIyBauuTe  0e30eqHO  TOBp3yBame
HAJIBOp o1 TOMOT. [lopakuTte 10 HUB rOJMHABA
Ke coap)KaT MpeMHyM aTpuOyTH 3aCHIICHH CO
HOBAa €MIIATUYHA TIPUKa3Ha TIIOBpP3aHa Co
3lpaBje, Tpwxka 3a cebe WIM MEHTalTHA
Omarococroj6a. Kommanmure Mopa  na
MOJJIpKyBaaT paMHOTeXa nmomery padoTara u
KUBOTOT, MPOAYKTUBHOCTA M TOTpEeOUTE 3a

Conclusion:

The Covid-19 pandemic in a very short time
led to global changes that created economic
hardship and diverted people's attention to life
and health. Many companies have revised
their marketing strategies to reduce their
marketing costs, while others have focused on
donations and the strengthening of digital
announcements to meet the demand of their
customers for a new way of communicating
and selling.

The pandemic created, influenced and
accelerated some of the biggest trends last
year, announcing the new trends that are
expected to leave their mark in 2021. Thus,
this year, companies should not be perceived
by consumers only as profit-driven business
entities, but as helpers in reshaping the world
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for the better. They have included advanced
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to them this year will contain premium
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related to health, self-care or mental well-
being. Companies must support work-life
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than ever on available value-added products
and services. This era offers the opportunity
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capabilities and values and deal with the
pandemic by facilitating communication with
consumers. Companies' marketing strategies
and policies need to adapt to consumer
behavior that has undergone transient and
lasting changes during the pandemic.
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